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Consumer Advisory Panel 

Induction Meeting 
Wednesday, 21 September 2022



Welcome

•Acknowledgement of Country

•Purpose of meeting

• Introductions

• The Consumer Advisory Panel: 
o overview and how we will work 

together

•Q+A



We would like to acknowledge the Traditional Owners of the land on which 

we meet and pay our respects to their Elders past and present and extend 

that respect to other Aboriginal and Torres Strait Islander people who are 

present today

Acknowledgement of Country



Introductions:
A bit about the members

2 - 3 mins

• Who you are (name, title, what makes you tick)

• What you hope to bring to the CAP



The Consumer Advisory Panel

• The overarching PURPOSE of this engagement is to provide meaningful 
opportunities for input to improve the value of electricity transmission services in 
South Australia. 

• The CAP is part of ElectraNet’s commitment to consumer engagement

• The CAP is the vehicle for ElectraNet to engage and collaborate with consumer 
representatives

• The CAP brings together representatives of different organisations and / or 
individuals

• Members are expected to contribute to advice and ideas through a range of 
mechanisms including attendance at meetings, meeting preparation, review of 
documents, contributions to written advice/ reports

• The CAP will be independently facilitated



IAP2 
SPECTRUM 
Internat ional
Assoc iat ion of  Publ ic  
Part ic ipat ion =  IAP2



Induction Booklet Q&A

Simon Appleby

Manager Regulation and Investment Planning
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Electricity Supply Chain
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National Electricity Market
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Customer Representative Session

Mark Henley

Consumer Advisory Panel Member



Immediate Focus Areas for Engagement 

Jeremy Tustin

Regulated Investment Planning Manager
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 Purpose of a Revised Revenue Proposal

□ Matters approved by the AER at the Draft Decision stage are considered settled

□ ElectraNet can respond to outstanding issues in a Revised Revenue Proposal

 The key question for the CAP is 

□ “How can customer interests be best served through ElectraNet’s response to the remaining issues”
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Developing Revised Revenue Proposal - role of the CAP

Going forward for the CAP:

 AER Draft Decision - 30 Sep 2022

 Engagement with CAP - Sep-Nov 2022

 Revised Proposal due - 2 Dec 2022

 (Ongoing Annual Planning Cycle) 

 AER Final Decision - 30 Apr 2023
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Revenue Proposal - revenue setting framework

Return on 
capital

45%

Return of 
capital 

(regulatory 
depreciation)

17%

Operating 
expenditure

36%

Incentive 
payments

-2%

Corporate tax 
allowance

0%

Revenue Breakdown 2023-24 
(Revenue Proposal)
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Major capital projects
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 The capital expenditure 

forecast is 47% lower 

than the current period 

□ 18% lower excluding 

major projects driven 

by the Integrated 

System Plan

 The capital program is 

focused largely on:

□ replacement 

□ refurbishment 

□ security/ compliance

Capital Expenditure Outlook

17



//  INTERNAL  Distribution: STAFF

 Over three quarters of our 

operating costs are directly 

associated with the operation and 

maintenance of the network

 The balance comprises various 

supporting functions

Operating Expenditure breakdown
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 Operating expenditure is:

□ Down on current levels in 

underlying terms

□ Up when we consider step 

changes

 Step changes are new 

externally imposed costs 

beyond BAU requirements

Operating expenditure step changes include substantial insurance cost increases, new cyber security 

obligations, cloud IT migration costs and accounting treatment and increased network planning 

requirements

Operating Expenditure Outlook
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Original focus areas identified by the CAP WG
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Revenue Proposal (Jan 2022)

 Inflation

□ Forecast averaging about 2.5% in FY23 & FY24 

□ Longer term outlook – expect underlying inflation to 

pick up further, but to do so only gradually (RBA) 

 Interest rates

□ RBA chair indicating no rate rise during 2024

□ RBA cash rate sitting at 0.10%

 Cyber security legislation in Parliament

 Global insurance markets tight, driving up costs

 Energy market in transition 

□ AEMO foreshadows need to manage 100% 

instantaneous renewables 

 ElectraNet contracting inertia services for FY23

Revised Revenue Proposal (end 2022)

 Inflation

□ Now at 6-7% in FY23 (actual) and FY24 (forecast)

□ Longer term outlook – inflation will pick up further in 

the period ahead (RBA)

 Interest rates

□ 5 rate rises to date

□ RBA cash rate now 2.25% 

 Cyber security legislation passed, Rules to follow

 Global insurance markets tighten further

 Energy market transition accelerates 

□ Changes in State and Federal Government, Rewiring 

The Nation, 43% target by 2030

 ElectraNet to recruit inertia for FY24 & FY25

What has changed? 



Wrap Up and Next Steps 

Chris Hanna

Government and Stakeholder Relations Adviser
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 Purpose of the Meeting 

 Chief Executive Welcome

 CAP Overview and Operating Framework 

 Revenue Proposal Draft Decision

 What do you need to hear more about at the next meeting?  

CAP Meeting 29 September 2022 – Proposed Agenda
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 On-Going Induction Program

□ What do you want to learn or explore further with us? 

□ Who do you want to hear from? (Customers, Regulatory bodies, ElectraNet)

 2022-23 Meeting Schedule: 

□ CAP Meeting: Thursday, 29 September 2022, 3pm to 5pm, followed by drinks

− What is your input to the agenda?  

□ CAP Meeting: Monday, 17 October 2022, 3pm to 5pm

□ CAP Meeting: February 2023

□ CAP Meeting: May 2023 + Site Visit

 What dates/days work best for you or do not work for you? (i.e. school holidays)

Wrap Up and Next Steps
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